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\ WHO NEEDS
HAVE BIGGER STAK

MD Cowan CEO Mike Cowan
says Las Vegas holds little
attraction for him because he plays for
much bigger stakes on a regular basis i m “GT T°
the oil field. His secret involves wé/Fk- vyou
ing with people whose knowledge %

knowing what deals to throw awa
even if that means putting everyt
he has on the line.

anted a white house with a white
ket fence, | would probably work for
— ebody else and not worry about it,”
' F. . dkays.” | didn't want that. | wanted the
_ / er things, so to speak. You have to
5 8/é a motivation and, when you want
b 1€ motivation—just don't
ave the money.”
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“every GAMBLER cnows  From there he worked through a long
THAT THE SECRET TO SURVIVIN' list of opportunities buying and selling
IS KNOWIN' WHAT 7O various kinds of oilfield equipment—

— THROW AWAY ,, butalways under his own name and on
” AND KNOWIN' wHaT To KEEP. his own terms.

- He worked at NBO (Natlonal Bank of
dessa)foraboutthr years after fin
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He sums it ‘m pretty qu1ck
on the draw. | had a con‘ﬁacf‘(’/\nth (1B)
Hunt (a longtime trucking company,
since deceased, who entered the drill-
ing business by buying a number of rigs
from Cowan) we shook harrds~about 15

There he met oilfield legends Tom
Brown and the late Joe Roper of Tom

~ Brown Drilling, whom he credits with
giving him a strong foundation in the
drilling industry. "l was offered a bit

~distributorship, which | took, and Joe
‘went to the plant with me. | got to write
my own contract with Walker McDonald
because of him,” Cowan recalls.
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At first glance Cowan seems a para- Just as he has the big picture of re-

dox—on the one hand cherishing the lationships, he's philosophical about
friendships he's made and the knowl- the ups and downs of business. When
edge he's gained through those contacts something fails, he says: "The world’s
while steadfastly insisting on making full of deals. There's always another

,__,ﬁnal dec151ons himself. But that's really deal When you’re in the middle of a
- the gambler’s blood in h1m 51tt1ng alone .3;,- you re excited aboU’t 't.“*(That s) the
3Cross the table Trom the compe itior . difference between me wﬁ’l.‘"“ 3

vhere 1final, lite-in-the-balance deci- T @ l0an pays off and ne makes money
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“You gravitate toward the people that
_are like- mmded .Not everybody s my

MD COWAN'S
SUPER SINGLE®
DRILLING RIG.

L~ Whe 1 .‘ be calo
time, ye?“sfé) ‘osome toes an ‘*yom'——--»
toes get st’éppecﬂm sometimes. You just!
don't take that too seriously. Life goes

on. If you carryiit around it gets pretty

heavy.”

For Cowan, a true relationship is a life-
time thing. "When you forge them, you
gotta maintain them and take care of

them,” he says, comparing the Basin's READ MORE IN :
closeness to that of a bed room commu- THE NEXT ISSUE. .
nity.
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